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Automotives News, the Newspaper of the Industry, recognizes 
that spot news in wartime is more important to its subscribers 
than in peacetime. This is especially true since Automotive News 
has broadened its editorial policy to include also ordnance and 
aircraft news. To fulfill its 52-times-a-year obligation, AUToMoTivE 
News publishes this Digest Edition. Necessarily, the news in 
this edition will be condensed. Alternate weekly editions, how- 
ever, will carry news, illustrations, regular departments and 
advertising as heretofore. 


Curis Sinsapauocn, Editor Grorcs M. SLocum, Publisher 
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feats | Ration Mules Relaxed on Costly Care 


ah MIGHT well have been called 
a “stout heart” party, that in- 
= formal get-together staged by 
weaienry T. Ewald, president of 
Pampbell-Ewald advertising agen- 
» cy, at the Recess Club in Detroit 
t cocktail time last Wednesday. 
was so close to New Year's eve 
>, that the time was most fitting to 
all it a day so far as 1942 was 
"concerned. Also the party could 
also be called a celebration of vic- 
eepry over the pessimism that pre- 
= vailed in advertising circles follow- 
ing Pearl Harbor. 
- a * - 
EWALD always has been a 
aunch defender of the faith when 
= comes to advertising, as well be- 
comes the founder of Detroit Ad- 
sraft Club, and the party proved it. 
[_” As he sent out his invitations he 
put his thoughts into words: 
“A year ago when it became clear 
=eenat there would be no more auto- 
mobile production for the duration 
the war, some people honestly 
Believed that this spelled doom for 
the advertising business in Detroit. 
ut it didn’t. 
“While we haven’t had business 
usual, we have had something 
etter than that. We have had 
he Detroit fighting spirit as usual 
and this fighting spirit is helping 
es win far more difficult and im- 
. portant victories with guns and 
ks and planes in other quarters. 
wn the threshold of the new year, 
we can be proud of the advertising 
en now in Detroit.” i 
ow * € * 
REALLY, the Ewald party was a 
stimonial to the stout-hearted 
“hen in the publishing business for 
sticking to their guns and not fold- 
M}< their tents like the Arabs and 
silently stealing away, as some did 
2 year ago. And it brought together 
= Wout 200 guests who stuck around 
from 5 to 8, renewing old friend 
ps, agreeing that “all wars end” 
wd pledging allegiance to a future 
that means so much to the adver- 
g fraternity when peace comes. 
> 


“MR. SPARKS” was right at 
pme, too, for the Ewald guests 
ded clients of Ewald’s agency 
s. which brought to the party quite 
wes few of General Motor’s brass 
<M ery; Detroit representatives of 
* Jeading magazines and newspapers; 
Weidio people and -caitorial men. 

7 *s * 
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=> THIS WRITER has a rival in 

MYoronet magazine, which is fea- 
© turing its “Portfolio of Personali- 
. ties” which is in competition with 


eis “Now and Then,” only Coronet: 


b is doing a wholesale job, while 
“Now and Then” is confined to 
me individual at a time. 
The January issue of Coronet 
ies in the portfolio at least six 
= grominent men in the automotive 
_. industry. The men thus starred 
#2 : Charles Sorenson, of Ford, 
rmed master of mass production; 
he late Albert Kahn, noted indus- 
al architect and “father of mod- 
' ern factory design”; Henry B. 
eger, free-lance designer of 
™ Wachine tools, specializing on auto- 
motive tools; Donald R. Berlin, 
esigner of the Hawk airplane; 
MJavid R. Wallace, president of 
Chrysler division, the man who 
rfected a method of making 
"yhetal surfaces so smooth that even 
powerful microscopes cannot de- 
t scratches on them; and 
rthur W. Herrington, chairman 
the board of the Marmon-Her- 
gton Co., of Indianapolis, and 
o president of SAE. 

Incidentally, the January picture 
“ook is labeled “Automotive Mer- 
ns” another way of calling these 
rominent people wizards at their 

bbs of building war materiels. 

—Curis SINSABAUGH 
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‘Gainful Occupation’ Chief Requisite; Some Deep Freeze Units Released; 
Jan. Car Sales Seen Rising With Quota Boosted To 43,100; 
Tire Allotments Up; Synthetic Output ‘Lags’ 


With January’s quota of new cars 
available for rationing boosted to 
43,100, indications are that new-car 
sales will rise appreciably during the 
current month. A determining factor 
in such a contemplated increase is the fact that, with 
1942 past, dealers will be more inclined to push new-car 
sales to escape sale of frozen vehicles to RFC next July 1. 

promised by Hubert Larson, OPA’s auto rationing 
chief, while attending a meeting of Detroit dealers last 
month, the January quota represents a decided increase 
over the 39,000 cars available for rationing in December. 
The January quota consists of 32,000 assigned to various 
states and territories, Yep —" cars in reserves. 

* 


At the same time, OPA sharply boosted 

New Tire Quota, the quota of new-car tires and truck- 
Recapping Total tire recapping services for January, 
Boosted for Jan. this month’s allotment of truck-tire 
recapping services amounting’ to 

368,200 compared with only 149,250 in December. New 
car tire allotments were likewise boosted considerably, 
except for the Grade 2 tires. Grade 1 was increased from 
126,097 to 161,000; Grade 2 was dropped from 368,000 to 
230,000, while Grade 3 was boosted from 92,000 to 690,000. 

The passenger car tire recapping quota for January is 
800,000, compared with 887,245 for December, and the 
passenger car tube — 709,336 compared with 357,372. 

x * 

Amid reports that shortage of reclaim- 
Synthetic Output ing facilities and delay in the synthetic 
Declared Lagging rubber program are menacing the war 
Far Behind _ effort, Senator Guy Gillette (D., Iowa) 
last week charged that synthetic rub- 
ber production is two to three months behind schedule and 
declared the Senate agriculture committee would question 
Rubber Czar William Jeffers and War Production Board 

officials this month to try to prevent “chaos.” 

It was reported in other circles that, while a sizeable 
amount of natural rubber is expected to be obtained during 
1943 from Ceylon, South America and Liberia, a shortage 
of facilities to reclaim old rubber might be a deciding 
factor when the rubber crisis is reached next fall. 


New Car Sales 
n Increasing; 
Jan. Quota Up 


WMC to Defer Mechanics 
Until Replaced 


W ASHINGTON.—An order. providing deferred status 
for automobile mechanics has been approved by the War 
Manpower Commission and is expected to be made public 
shortly, it was learned at press time Wednesday. 

Under the order, automobile mechanics, auto body 
repairmen and auto electricians of draft age may be 
deferred by local boards until substitutes have been 
trained to succeed them. Henceforth they are to be 
considered essential to the war effort with the same 
draft status as war plant workers. 


This action was taken by WMC, it was said, to assure 
an adequacy of repairmen to keep the nation’s motor 
transportation system in operating order for the duration. 
Until recently, the U. S. Employment Service has been 
encouraging and even coercing mechanics to leave their 
jobs in garages and service stations to enter direct war 
production. 

Under the new order, the USES will be obliged to 
reverse its position and encourage the few remaining 
mechanics to stay where they are in order to avoid more 
transportation troubles. 


Effective Jan. 5, it is going to be much 
easier for the man with the price to 
buy a new 1942 car with a list price 
of $2,500 or more. Under considera- 
tion for several weeks, OPA late last 
week liberalized the automobile rationing regulations to 
permit persons “engaged in any gainful occupation or in 
work contributing to the war effort or public welfare” to 
buy “certain new passenger cars’ for which there has been 
a limited demand under the rationing regulations. 
Prospective purchasers who can qualify under the 
broad categories quoted above will be eligible for a pur- 


chase certificate from their local board entitling them to 
(Continued on Page 3, Column 4) 


Rationing Rules 
Liberalized for 
High-Price Cars 


How to Hire 5 Million ... Without Hiring 


The nation’s industries can solve their own labor 
shortage problem with present employes—and in addition 
free enough workers now working in plants to take 
care of the estimated number of workers needed for 
farms in 1943—according to the most experienced 
production heads in the automotive industry. 

All that’s needed to accomplish this would be to let 
industry return to the incentive basis of paying industrial 
workers, one that not only made the automotive industry 
the world leader in mass production but established its 
workers as the world’s highest paid employes. 

War Manpower Commission claims that an increase 
of 2,500,000 workers of all types will be needed to take 
care of the increased production and farm needs for the 
coming year. This agency also prophesies that the 
present employment of 16,500,000 in all types of manu- 
facturing will be increased to 18,600,000 by Dec., ’43. 

* * * 


AUTOMOTIVE NEWS made the suggestion in its issue 
of Dec. 28 that, if manufacturers were allowed to return 
to the piecework and other incentive systems by which 
employes were formerly paid in the automotive industry, 
man-hour production could be increased by 100 percent 
in 10 days. 

Industrial leaders feel that this estimate is high, 
taken across the board, but eight industrial leaders who 
have handled factory workers under both systems 
state that production could be increased from 25 to 40 


percent with the same number of employes and in the 
same working hours, if they were allowed to pay 
their present help on the former basis. 

One employer, who now has some piecework em- 
ployes working on the same jobs as hour-rate men, says 
the piecework men turn out one-third more work, and 
make 3314 to 40 percent more money each hour. Another 
employer relates that, whereas they used to get 80 
percent efficiency, they now get only 56 percent. 

Each employer also put great emphasis on the lack of 
absenteeism and slowdowns under the old system, as 
against the present, with a consequent much smaller 
disruption of production because key men stayed away 
to celebrate or slowed down instead of striking. 

* * * 

If these experienced manufacturers are right, an 
increase of 3314 percent in production per man-hour 
would produce the equivalent of 5,500,000 extra workers 
among the 16,500,000 now employed in manufacturing. 
This increase in productive man-hours would not only 
take care of the estimated 2,100,000 employes that will 
be needed to take care of the increased war production, 
but would free 3,400,000 men now employed in manu- 
facturing for farms or other needed essential service. 

Moreover, the need for and the shortage of thousands 
of machine tools would be eliminated, since present 
machinery would be able to handle the increased pro- 
duction if operated at full efficiency. 





By Geo. H. Watson 

Staff Correspondent 
BIRMINGHAM, Ala.—How can 
automobile dealer get through 
age increases for his employes to 
p from losing them to war in- 
dustries, yet not run afoul of 
cutive Order No. 9250 stabiliz- 

ing wages and salaries? 

That was the chief problem dis- 
cussed at a recent meeting of the 
Birmingham Motor Trades Assn., 
at which many questions were fired 
at Mahlon Hale, assistant regional 
director of the Wage and Hour 
division. C. H. House, Oldsmobile 
dealer, presided over the meeting. 


A transcript of the meeting, 
copies of which were sent to all 
members of the Alabama Automo- 


ortality Low 
n Cincinnati; 


oms Elected 


CINCINNATI. — Volume of new 
And used car sales in this area 
uring 1942 was only a tenth of 
he preceding year, yet the mor- 

lity among dealers was approxi- 
ately 10 percent, according to a 
eport read at the annual meeting 
f the Cincinnati Automobile Deal- 
rs Assn. 


Members voted unanimously to 
aintain their trade association 
uring 1943 and subscribed funds 
ufficient to underwrite the annual 
udget. 
| Membership was at the highest 
level in 1942 of any year in the 
rganization’s history. During the 
2-month period the association 
sued 880 different reports, bulle- 
ins and pamphlets. 


The following officers and direc- 
ors were elected: President, Ho- 
er S. Toms (Pontiac); vice-presi- 
ent, Joe Busam (Ford); treas- 
rer, H. H. Heidt (Dodge-Plym- 
uth); secretary-manager, John R. 
arrington; assistant treasurer, 
; W. Turner; Charles Menke 
(Buick); E. G. Weber (Chevrolet) ; 
y V. Entner (Oldsmobile); A. J. 
etry (Packard); A. F. Kirsten 
(Chrysler-Plymouth); William Gick 
Willys); D. A. Bennett (Cadillac); 
L,, R. Nunn (De Soto-Plymouth) ; 
A. F. Schain (Studebaker); John 
FP.’ Dell (Lincoln-Mercury); R. E. 
Réinhold (Nash); L. E. Wullen- 
wéber (Hudson). 


Truck Releases 
1,459 in Week 


°WASHINGTON.—A total of 1,- 
459 trucks, trailers and miscel- 
in vehicles was released under 
e truck rationing program dur- 
g the week ending Dec. 19, 
B’s Automotive division an- 
hounces. 


Civilian users and holders of 
government Exemption Permits 
eceived 1,465 light, 999 medium 
and 174 heavy trucks, 101 trailers 
and 39 miscellaneous vehicles. 


Since the rationing program be- 
ame effective March 9, 1942, a 
otal of 95,831 vehicles of all types 
as been released. The total in- 
sludes 21,677 light, 50,872 medium 
~ 11,592 heavy trucks, 6,790 
railers and 4,900 miscellaneous 
yehicles. 


| 


Restrictions Lifted 
WASHINGTON.—With the 13 
| regional procurement offices of 
| the Army having concluded ar- 
| rangements for the purchase of 
‘all the new cars desired, the 
| Ordnance department has conse- 
{quently indicated to OPA’s 
Auto Rationing branch that it 
|has no reason for asking that 
ithe present restrictions on the 
sale of hard-top sedans be ex- 
‘tended beyond the present limit 
|of Dec. 31. OPA therefore does 
not plan to renew these restric- 
tions and the only restrictions 
to the sale of any such cars 
remaining in stock are those 
| provided by the regular ration- 


{ing regulations. 
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la. Dealers Told How 
o Raise Wages 


bile Dealers Assn., shows that rais- 
ing wages under this order is like 
treading through a dangerous mine 
field. It can be done under certain 
specific cases, specifically stated, 
and the wage and hour representa- 
tive advised dealers first to get 
specific written approval before do- 
ing so. 

Several dealers wanted to know 
about paying year-end bonuses, 
and Hale said such can be paid 
provided the same basis as _ last 
year is used. Also new employes 
can be paid a bonus but it also 
has to be on the same basis on 
which the former employes were 
paid. 

The frozen wage scale, according 
to Hale, prohibits one shop from 
hiring a mechanic at a higher wage 
than that paid by another shop. 
This would seem to stop the prac- 
tice of mechanics jumping from 
one shop to another because of 
being offered a higher rate. How- 
ever, questions and answers seem- 
ed to develop the thesis that all 
dealers and shops in a community 
might get together and increase 
the general wage scale with the 
result that increases could be paid. 

Hale also stated that a dealer 
can institute a training program 
for mechanics and increase the 
rate of pay as the trainee ad- 
vances. However, such a program 
would have to be outlined to the 
War Labor Board in detail with 
the rate of pay predetermined. 

From the questions and answers, 
it seems that most dealers would 
like to raise wages in an effort to 
hold men and keep from having 
such a terrific turnover in the 
future, Yet under the wage freeze 
they are pretty much confined as 
to what they can and cannot do, 
having to seek a ruling on almost 
each specific case. 

Some of the dealers say all they 
have been doing the past year is 
train men for war industries. They 
get a man, spend time and money 
training and then zip, he is gone 
to a double-time defense plant. 


Cleary Succeeds Shapiro 


As CATA Manager 


CHICAGO.—Following the ap- 
pointment of Samuel B. Shapiro, 
general manager of the Chicago 
Automobile Trade Assn., as chief 
of the research and quota section, 
Automobile rationing branch, OPA, 
Ben T. Wright, president of the 
CATA, announced last week that 
Edward L. Cleary has been named 
as manager of the association. 

Cleary entered the motor car 
business in Dixon, IIl., 12 years 
ago. He later became an insurance 
adjuster in Chicago, specializing 
in automobiles. He joined CATA 
eight years ago as auditor, and 
subsequently was advanced to as- 
sistant general manager. 


Cole’s Dual Job 


PITTSBURGH.—M. B. Cole has been 
appointed secretary-manager of the 
Pittsburgh Auto Dealers Assn., follow- 
ing the resignation of Helen Marshall, 
who acted as secretary. 


Nugent Reverse-Selling Plan 
Opposed by Morgenthau 


Henry Morgenthau jr., secretary of the treasury, last week 
added governmental opposition to the proposed Nugent plan for 
“instalment selling in reverse” on postwar cars, refrigerators, 
pianos and automatic furnaces. Telling Washington newsmen that 
he could see no advantages in the plan over the present war-bond 
program, Morgenthau said the Nugent plan would leave men in 
the armed forces “out in the cold” while permitting people “earning 
big salaries at home” to build up priorities in a variety of goods 


for postwar delivery. 


The plan, advocated several months ago by Dr. Rolf Nugent, 
former OPA auto rationing head and now a “postwar planner” 
in the same agency, would permit consumers to “purchase” any 
item exactly as they would normally, but they would receive a 


certificate instead of merchandise. 


Payment would be made either 


in cash or on instalment, The dealer would get 6 percent com- 
mission, while the finance company would receive either 1 percent 
or a flat fee of seven cents per collection. The money would be 
deposited with the U. S. Treasury, which would pay manufacturers 
when goods are delivered after the war, and consumers would 
receive their goods on a priority basis. 

Morgenthau said the Treasury had received “a dozen” similar 
proposals and had also analyzed the Nugent plan. He asserted 
that “he (Nugent) wants us to pay 6 percent commissions, but we 
don’t have to pay any under the war-bond program.” 

Answering advocates of the Nugent plan, who declare that the 
advance instalment purchase proposal would siphon off large sums 
of money from a war-inflated economy and at the same time build 
up a backlog of durable-goods orders for industry, Morgenthau 
said the same purpose could be accomplished with war bonds. 
“You can buy a war bond and turn it into cash in 60 days and 
buy whatever you want,” he opined. 

Some industry representatives, particularly automobile manu- 
facturers and dealers, are preparing to oppose the adoption of the 
plan. These industry spokesmen said their trade associations are 
scheduled to meet sometime in January to take official action 


on the Nugent idea. 


Survey Tells Story: 


72% Of Dealers Planning 
To Stick, Frazer Says 


TOLEDOW—With mortality in 
1942 only slightly more than 10 
percent, more than 72 percent of 
the nation’s 40,000 auto dealers 
expect to stay in business for dura- 
tion of the war, it is concluded 
from a cross-section survey con- 
ducted by Joseph W. Frazer, presi- 
dent of Willys-Overland. 

Frazer’s estimate is based on 
returns from more than 2,000 ques- 
tionnaires sent to dealers handling 
his own company’s lines and 
others. The poll covered both large 
and small dealers. 

Of the 28 percent who may not 
survive the war, less than 8 per- 
cent definitely plan to close their 
doors before hostilities cease, he 
said. The other 20 percent are 
merely doubtful. 

The survey revealed that ap- 
proximately 66 percent of the deal- 


Kerr, DeBrown Named 


To Dealer Board 

LINCOLN, Neb.—State Engineer 
Wardner Scott, administrator of 
the Automobile Dealers’ Advisory 
Board, has appointed Claren Kerr 
of Hastings and Frank DeBrown 
of Lincoln as members of the 
board. 

They will succeed M. A. Siel of 
Wayne and Earl Hamilton of Lin- 
coln who resigned. Kerr and 
DeBrown will serve until Jan. 3, 
1944. 


OADA Bill Would End 


Tax On Frozen Cars 


COLUMBUS, O.—Board of Trus- 
tees of the Ohio Automobile Deal- 
ers Assn, has decided to sponsor a 
bill in the 1943 Legislature to re- 
lieve auto dealers from personal 
property taxes on frozen inven- 
tories. 

It was the opinion of the board 
to devote its full efforts on this 
bill and then go on the defensive 
for any legislation detrimental to 
dealer interests. 

President Harry L. Bell appoint- 
ed the following legislative com- 
mittees: Chairman, George  D. 
Simeon, Columbus; R. Earl Bur- 
rows of Cleveland; Chas. R. Col- 
trin of Akron; John B. Barton of 
Columbus; John R. Warrington of 
Cincinnati; Lath Broadwell of 
Toledo; Frank X. Schaut of Cleve- 
land; Walt R. Hamer of Columbus 
and Bell. 

Bell also announced the appoint- 


ment of a finance committee for 
the association headed by A. E. 
White of Columbus, Other mem- 
bers are Danner of Marion, Lee 
Arnett of Akron, Ray Brandenburg 
of Washington C. H., Walt R. 
Hamer of Columbus and Bell. 

The executive secretary was in- 
structed to protest to the proper 
authorities the present rulings re- 
garding tires for used cars and 
try and get such rulings modified. 
He was also instructed to consult 
OPA officials regarding additional 
gasoline allotments for dealers, 
where needed. The manpower situ- 
ation was fully discussed from a 
dealer’s standpoint and will be 
closely watched. 

Bell reported that OADA has 
doubled its membership in the past 
30 days with Cuyahoga, Summit, 
Miami, Medina, Portage and 
Franklin counties leading the way. 


ers canvassed in the 17 Eastern 
states, first affected by gasoline 
rationing, are determined to stay 
open for the duration. From this 
fact, Frazer said, it is reasonable 
to assume that the recent exten- 
sion of rationing to the entire 
nation will not greatly increase the 
national dealer mortality rate. 

He pointed out that many of the 
expected fatalities could be averted 
if OPA would designate every auto- 
mobile dealer who has necessary 
equipment as an official tire in- 
spector. A share in the yearly 
revenue of nearly $20,000,000 ex- 
pected from this source, he said, 
would help the dealer meet large 
Overhead expenses incurred during 
normal times. 

Frazer, who last spring con- 
ducted a campaign to harness idle 
machinery in dealer shops to the 
war effort, said these small busi- 
nessmen have displayed unusual 
ingenuity in counteracting rigid 
freezing and rationing. They are 
actually selling everything from 
beer to blackout supplies, he added. 

The canvass showed that deal- 
ers answering the questionnaires 
have sold nearly 15 percent of 
their 1942 stock under rationing 
regulations and that this busi- 
ness, coupled with revenue re- 
ceived from service, used cars 
and other sidelines, has enabled 
them to keep their shops open. 
New car sales among retailers 
canvassed were heaviest in 
Michigan and in the District of 
Columbia, where 58 and 59 per- 
cent, respectively, of the 1942 
models were moved, 

Answers to the questionnaires 
indicate that more than 30 percent 
of the dealers’ stock of used cars 
is concentrated in Pennsylvania, 
California and New York. Sec- 
tionally, dealers in the Atlantic 
Coast states hold the majority of 
these automobiles, 47 percent of 
the total being in their possession. 

“Most dealers realize that the 
expansion of the aviation industry 
in this war will have a profound 
effect on the nation’s postwar 
transportation pattern,” Frazer 
said, “and a number of them are 
considering the advisability of sell- 
ing automobiles and airplanes in 
the same establishments.” 

The survey showed that many 
dealers have turned idle lathes and 
other machine tools in their shops 
to war work and that the “bits and 
pieces” program has become a 
reality in garages throughout the 
nation. 


_Democracy is the American way of 
life; let’s keep it that way. 
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Denver Reports 
Car, Truck Sales 
Off Slightly 


DENVER.—During November lo 
cal automobile dealers sold 29 
cars, which compares with 43 sold 
during October and 445 during thg 
same month last year. : 

Also in November local dealers 
sold 17 new trucks. In October 2% 
trucks were sold and in Novembe 
of 1941 the number was 64 trucks. 

During November cars sold 
makes were: Buick, 6; Ford, 4; 
Mercury, 3; Oldsmobile, 3; Stude- 
baker, 3; Chevrolet, 1; Chrysler, 
Dodge, 2; Hudson, 1; Lincoln- 
Zephyr, 1; Nash, 1; Packard, lj 
Pontiac, 1. 

For the first 11 months of this 
year local dealers have sold 8€ 
new passenger cars and 202 truck 
as compared to 11,540 new cars 
during the same period last yea 
and 1,639 new trucks. 

s* + & 


Akron New, Used Car 


Sales Off Slightly 

AKRON.—Akron district automo 
bile sales fell off slightly for the 
week ended Dec. 17, with sale o 
six new cars listed as compared 
seven the previous week and 195 
the same week a year ago. 

Used car sales the same we 
totaled 91, compared with 102 the 
previous week and 272 the sam 
week in 1941, according to statis- 
tics compiled by the Akron District 
Automobile Dealers Assn. 


Columbus Dealers Sell 


10 Cars in Dec. 

COLUMBUS, O.—Ten new Cars 
and one new truck were sold 
Columbus and Franklin county 
during the first 20 days of Decem 
ber, according to J. Arthur Yode 
clerk of the courts, on the registra- 
tion of certificates of new cé 
ownership. 

The cars sold during the period 
were: Buick, 1; Chevrolet, 2; Chrys 
ler, 1; Dodge, 1; Hudson, 1; Olds- 
mobile, 1; Plymouth, 1; Studebaker, 
2. One new Ford truck was sold 


Financing Total 


Dips in Canada 


TORONTO. A total of 3,51 
new and used motor vehicles were 
financed in Canada during No 
vember. The amount of financin 
—$1,143,282—-was a reduction of 61 
percent in dollar volume compare 
to a year ago, while the number 
of units financed was 51 percen 
lower than in November, 1941. 

During the 11-month period of 
1942, 63,156 vehicles have bee 
financed for $23,569,866, down 6 
percent in number and 71 percent. 
in financed value from the 175, 
vehicles financed for $81,576,648 in 
the corresponding period in 1941. 

New vehicle financing in No 
vember declined 94 percent in both 
number and dollar volume, with 
only 89 units being financed. Sale 
of 3,425 used vehicles were financed 
to the extent of $1,079,171. 


Riach to Head 
Seattle Dealers 


SEATTLE. — Seattle Automobi 


Dealers Assn. has elected the fol —™ 


lowing officers: 

John Riach, Tyson Oldsmobi 
Co., president; Dick DuBois, Hud- 
son distributor, vice-president; 

O. Anderson, Anderson-Buick Cd 
treasurer, and 
Northwest Motor Co., secretary. 

Riach succeeds Dean Howard o 

Howard Motor Co. 


Ban on Credit Cards 


Held in Abeyance 
DETROIT.—A proposed orde 
which would prevent oi] companies 
from carrying credit accounts fq 
fleet operators, has been held if 
abeyance until Feb. 1 as a result 
of protests by the Army, Navy a 
the American Trucking Assns. 


The order, which was all ready _ 


for signing, would have allowe 
individual stations to carry cred 
accounts but would have denied 
that right to the oil companie 
This would have prevented largé 
fleet users from making arrange-. 
ments with any one oil company s 

that their drivers, wherever they 
were, could get fuel on their cred 

cards and have it all billed fro 

one central billing point. 





William Ryan, 


ti 


- 


“more than a dozen 


“~ concentrated 
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From Tires to Bombers— 


ord Lists 13 Items 
Df War Production 


DEARBORN.—Ford Motor Co. is 
dedicating all of its giant indus- 

ial effort to mass production of 
instruments 
for victory. 

The completely-converted plants 
of the motor company, during 1942 
produced tanks, bombers, jeeps. 
b mounts, armor plate, transport 
gliders, low silhouette trucks, air- 
raft engines, turbo-superchargers 
ank engines, truck and jeep mo- 
tors, tires and tubes for Army cars 
and trucks, and laminated glass 
or vehicles destined for battle 
service. 

Although the Ford war effort is 
in great plants in 
and about Detroit, many of the 


.GM War Output 


ops 14 Billion 
n 11 Months 


DETROIT.—Deliveries of war 
materials from General Motors 
plants in the United States anc 

anada totaled $1,699,941,198 for 
he first 11 months of 1942. Novem- 
ber deliveries totaled $247,685,749, a 
decrease of $719,811 from the Octo- 
ber figures. 

The fact that the acceleration of 
deliveries, as expressed in dollar 
volume, was not maintained in 
November is due in part to Novem- 
per’s being a shorter month than 
October, in part to shifts in govern- 
ment schedules and in part to sav- 
ngs passed along to the govern- 
ment in the form of price reduc- 

ons representing several million 
Hollars. 

Deliveries for October and No- 
vember combined exceeded by 
89,942,036 total deliveries for the 
entire year of 1941. These deliver- 
es for the past two months have 
been at the annual rate of about 
$3,000,000,000. 

A summary of deliveries follows: 

1942 Monthly 


January 
February 


110,026,601 
ia aes aes 


141,601,064 

156,892,348 

205,667,029 

212,851,360 

248,405,560 

247,685,749 

1942 to date $1,699,941,198 

1941-1942 Quarterly 

1941—First Quarter ....$ 56,619,168 

Second Quarter... 75,180,914 

Third Quarter 115,879,493 

Fourth Quarter.... 158,469,698 

1942—First Quarter 257,479,371 

Second Quarter.... 370,959,781 

Third Quarter 575,410,737 
Employment in GM plants con- 
tinues on the upgrade. For hourly- 
paid factory workers-in the United 
States it totaled 286,434 the week 
ended Dec. 20, an increase of 11,346 
bver the week ended Nov. 22. This 


brought total GM employment in| p 


he United States to approximately 
858,600. In addition, 13,379 men and 
women are employed in Canada. 


New L. A. Office 


LOS ANGELES.—Detroit Rex Prod- 
cts Co. has moved its Los Angeles 
office to new and larger quarters at 
Santa Fe Ave. ; Crooks, 
ransferred from the Midwestern re- 
rion with offices in Chicago, becomes 
the manager of the Pacific region. 


OPA Sets 3-Cent Margin 


On Gasoline Sales 

WASHINGTON. — OPA last 
week extended throughout the 
nation a minimum operating 
margin of three cents a gallon 
on gasoline at filling stations 
“to help retail dealers remain 
in business” despite curtailed 
sales. 

A similar margin had been in 
effect only in the East Coast 
area where gasoline rationing 
began last summer. 

Prior to rationing, the OPA 
said, many stations had enough 
business to permit profitable 
operations on a margin smaller 
than three cents and their prices 
were frozen at the lower levels 
by maximum price regulations. 
Since rationing reduced their 
business, the OPA said, “such 
stations are hard pressed to 
make operating expenses.” 


other Ford plants throughout the 
country are also in war production. 

In Northern Michigan, broad- 
winged gliders take shape on as- 
sembly lines once used for the 
fabrication of the Ford station 
wagon bodies. In Minnesota, Ford 
workmen—men who once assem- 
bled Ford cars—now construct 
vehicles for war. In Missouri, 
Illinois and Pennsylvania, other 
Ford plants are building for the 
winning of a democratic peace. 

Most dramatic of the Ford war 
contributions is, of course, the 
Willow Run bomber plant. Sprawl- 
ed over what were soy bean fields 
less than two years ago, the mam- 
moth plant today is moving toward 
spectacular bomber production. 

Although lacking the drama of 
Willow Run, one of the most suc- 
cessful of Ford war contributions 
is housed in the Aircraft Engine 
building at the River Rouge plant. 

Built at the cost of $21,000,000, in 
less than two months’ time, the 
aircraft engine plant has _ been 
turning out Pratt & Whitney plane 
motors since early last year. 

Today, staffed in the main by 
recently trained workers, it is 
turning out aircraft engines in a 
never-ending stream. Night and 
day it functions with the same 
speed and precision that character- 
ized peacetime automotive produc- 
tion. 

Near the aircraft engine plant is 
the new armor plate building. Here 
steel for tanks and planes is being 
rolled out in a continuous flow. 

Not far from the armor plate 
plant are the new aluminum foun- 
dry, the steel foundry, and the 
magnesium plant. 


Obituaries— 


Rites Are Held 
For Mansfield 


WINDSOR, Ont.—Funeral serv- 
ices were held here last week for 
John D. Mansfield, chairman of the 
board of Chrysler Corp. of Canada, 
Ltd., who died suddenly on Dec. 26. 

Mr. Mansfield, 70 years old, was 
a close associate of the late Walter 
P. Chrysler and came to Canada 
nearly 15 years ago to take charge 
of Chrysler operations here. He 
became a_ naturalized Canadian 
citizen after several years in Wind- 
sor. 

Mr. Mansfield worked his way 
up to the top from the shops. He 
was an official of Durant Motors 
in Flint before joining the Chrys- 


ler organization. 
: @ © 


Frederic C. Hood 
BOSTON.—Frederic Clark Hood, 76, 
who founded the Hood Rubber Co. tn 
1896 and served as its president and 
director until 1930, died at his home 
ec. 24. * ¢ 8 


David F. Ludlum 
ELIZABETHTOWN, N. Y.—David F. 
Ludlum, 73, former president of the 
Autocar Co., of Ardmore, Pa., died 


here Dec. 25. 
* 7 +o 


Maj. Arthur S. Rice 4 
GLASGOW, Scotland.—(UTPS)—Maj. 
Arthur Samuel Rice, R.E., one of 
Scotland’s most prominent engineers, 
who was for many years transport 
engineer with General Motors Corp. in 
the United States, Europe and the 
Middle East, is. dead. 


Frederick A. Petrie 

SAN FRANCISCO.—Frederick A. 
Petrie, district manager for Chrysler 
division here, died Dec. 24. He was 
rounding out his 20th year of con- 
tinuous service with Chrysler and its 
predecessor, the Maxwell-Chalmers or- 
paateetion, which he joined in 1923. He 
ad been at various times regional 
manager in New York and Chicago, 
district manager in New Orleans and 
enews of the Chrysler Illinois Co. 
efore joining the Maxwell-Chalmers 
organization, he had been for seven 
years with the Port Motor Car Co. of 


Flint. 
William O. Meyer 

BUFFALO.—William O. Meyer, 55, 
vice-president and treasurer of Meyer 
Body Co., died Dec. 23. He became 
associated with his father in the Meyer 
Wagon Works, which became the 
Meyer Body Co. about 18 years ago. 

* * * 


Mrs. Charles E. Duryea 

PHILADELPHIA. — Mrs. _ Rachel 
Speer Duryea, 80, widow of Charles E. 
Duryea who in 1892 invented what is 
claimed to have been the first gasoline 
automobile in this country, died Dec. 
27 in Hahnemann Hospital here. Sur- 
viving are two daughters and a son. 
oe _nusnend died in 1938 at the age 
of ‘ : 


Contact Mr. Woodson 
If You’re Perplexed! 


WASHINGTON. — Those in- 
dustrial executives who feel that 
they are receiving War Produc- 
tion Board questionnaires which 
they believe cannot be answered, 
are invited to bring their 
troulbes to James Clay Wood- 
son, The appointment of Wood- 
son as “Industry Advocates” 
within the WPB was announced 
last week. 


Woodson will examine the 
questionnaire forms sent to in- 
dustry. It will be his task to 
balance the need for the re- 
quested data against the burden 
imposed upon business concerns 
in compiling it. In doing so he 
will consult with business men, 
seeing to it that their points of 
view are fully considered. When 
Woodson finds that question- 
naires burden industry more 
than they help the war program, 
he will so inform the Office of 
WPB, of which he will be a 
member. This office has the 
power to veto proposed ques- 
tionnaire forms. 


Gen. Campbell 
To Address 
SAE Dinner 


DETROIT.—Maj. Gen. L. H. 
Campbell jr., chief of Ordnance, 
will be the principal speaker at 
the Society of Automotive Engi- 
neers’ war-engineering production 
dinner, to be held Wednesday, Jan. 
13, in the Book-Cadillac hotel here. 

The dinner, at which K. T. Keller, 
president of Chrysler Corp., will 
be toastmaster, will be the high- 
light of SAE’s annual session that 
opens Jan. 11 and closes Jan. 15. 

Morning, afternoon and evening 
conferences will be conducted 
throughout the five-day meeting, 
with attention centered on trans- 
portation and maintenance, am- 
munition and artillery, aircraft en- 
gines, military vehicles, fuels and 
lubricants, diesels, etc. 

The SAE Engineering Display, 
held in connection with the meet- 
ing, will be the largest in history, 
it is reported. 


Also Must Think of Postwar: 
Industry Must Increase 


War Output, Sloan Says 


NEW YORK.—“Ordinarily, look- 
ing forward into another year in- 
volves uncertainty and the exercise 
of some imagination, because the 
trend of industrial activity is con- 
stantly changing, at times very 
sharply,” declares Alfred P. Sloan, 
chairman of General Motors Corp. 
“The contrary is true as to exist- 
ing circumstances. It would ap- 
pear certain as to next year, as 
well as for the duration, that the 
industrial pattern as a whole is 
very definitely crystalized. 

“Industry must accelerate pro- 
duction of war materials to the 
maximum in support of a continu- 
ally increasing war effort. More 
and better instruments of warfare 
are demanded to insure victory, as 
Well as to shorten the war. But to 
accomplish this will become in- 
creasingly difficult as shortages of 
the essential raw materials and 
limitations in manpower become 

more and more acute. 

“This really injects into the pic- 
ture. another necessity. Industry 
must uSe all available economic 
resources to the maximum possible 
advantage. The changes necessi- 
tated in the evolution of the war 
program will require constant re- 
adjustment of production schedules 
to insure the most effective result. 

“Thus, the industrial pattern of 
the new year may be expected to 
follow closely the trend of this past 
year, but in far more intensive 
form. It may well be said that in 
the year 1943 the war section of the 
economy will reach its peak, with 
a minimum so far as production 
for civilian purposes is concerned. 
The maximum sacrifices of the 
duration for individuals, industry 
and the armed forces in all proba- 
bility will characterize the year 
1943. 

“I might add a second objec- 
tive—not second in ultimate im- 
portance, but definitely so so far 
as the immediate consideration 
is concerned. As circumstances 
make it possible, industry should 

give thought to the readjust- 
ments that it must face in the 


Rationing Rules Relaxed 


(Continued from Page 1) 


buy: New 1942 cars with a list price of $2,500 or more; 
New 1941 or earlier models that have gone less than 


1,000 miles. 


Applicants, it is pointed out, need not come within 
the regulation’s present restricted occupational eligibility 
classifications “but must show need for a car in traveling 


to and from their work, or in doing such work.” 


It was 


also pointed out that those who buy these automobiles will 
not only improve their own transportation but will bring 
into the used car market cars of generally better than 


x *k * 
At the same time, OPA announced the 
High-Priced Cars release from the government reserve 
Released from _ pool of all new cars with a list price of 
the ‘Deep-Freeze’ $2,500 or more. Convertibles and soft 
top cars also are released from the pool, 
so that they will be available for rationing to certificate 


average quality. 


holders. 


These types, however will not be available to persons 
qualifying under the liberalized rules, just announced, un- 
less the car involved has a list price of more than $2,500. 

The “pool” consists of automobiles held for military 
and other essential needs for distribution after next March. 
The latest changes were determined, it was stated, after 
the Army, Navy, war plants and others had indicated that 
these types of cars were not — for their needs. 

xk * 
Due largely to an accumulation of 


Used Car Stocks 
Reach 8-Month 
High in Chicago 


1937 and older models, combined with 
a general slackening of sales, used car 
stocks were sharply up among Chicago- 


area dealers to a 92.3 days’ supply, as 
of Dec. 1, by comparison with 81.2 days Nov. 1, 63.3 days 
Oct. 1, and 49.6 days on Dec. 1, 1941. The Dec. 1 inventory 
was the highest on this basis of reckoning since Apr. 1, 


when the supply was 111.3 days. 


The 181 dealers report- 


ing to Chicago Automobile Trade Assn. sold 1,194 used 
cars during November, and had 3,673 on hand at the 


end of the month. 


A supplemental telephone survey among key dealers 
revealed that in the first 15 days of December, 12 of them 
sold no new cars, two were out of cars, and 16 said sales 
were good. Of the latter group, eight obtained business 
from the Army ordnance department. 


postwar era. Industry at that 
time must take a vital part to- 
ward winning the peace, just as 
it has assumed such a great 
responsibility toward winning 
the war. 

“The better the understanding of 
the facts and circumstances that 
must be faced at that time and 
the more planning that can be 
done—where planning is_ possible 
without prejudicing the war effort 
—the better will industry be pre- 
pared to make its contribution to 
the real objective, the end purpose 
for which the war is being fought.” 


Truck Owners 
Get New Aid 
From Studebaker 


SOUTH BEND.—Two new helps 
for the truck owner—a_ holder 
specifically designed to keep his 
Certificate of War Necessity clean 
and in good condition, and a book- 
let entitled “Certificate of War 
Necessity Information for the 
Truck Owner’ —have been pre- 
pared by Studebaker, according to 
R. G. Hudson, manager truck di- 
vision. 

“The holder and_ information 
booklet will be distributed by 
Studebaker dealers,” he said, “or 
may be obtained without charge 
from the Studebaker Corp.” 

“The booklet, which also fits into 
the holder, contains answers to 
the questions regarding General 
Order ODT 21 which most gen- 
erally confront commercial ve- 
hicle owners,” Hudson explained. 
“Reproduced on page eight is a 
copy of the weekly report found 
on the Certificate of War Ne- 
cessity. We believe this copy can 
be used to advantage by owners.” 


Dr. Midgley Heads 
Chemical Society 


NEW YORK.—Dr. Thomas Midg- 
ley jr., vice-president of Ethyl 
Corp. and internationally known 
for his discovery of tetraethy] lead 
as an anti-knock agent for gaso- 
line, has been elected president of 
ne Chemical Society for 

During 1943 Dr. Midgley will 
serve as president-elect of the so- 
ciety, while its presidency is filled 
by Per K. Frohlich, director of 
the Esso Laboratories’ chemical 
division. Dr. Frohlich succeeded 
Harry N. Holmes. 

Besides his discovery of tetra- 
ethyl lead, Dr. Midgley has con- 
tributed largely to the knowledge 
of the chemistry of rubber and the 
methods of synthesizing rubber. 


Trucks Increase 


On Turnpike 


HARRISBURG, Pa.—As passen- 
ger car traffic dwindles, an increas- 
ing portion of the traffic on the 
Pennsylvania Turnpike is account- 
ed for by trucks, it is shown by 
the latest report of the Turnpike 
Commission. 

Total traffic on the turnpike has 
dropped 50 percent because of gas- 
oline and tire rationing, according 
to the commission, which reported 
Dec. 1 that during October a total 
of 107,000 vehicles used the super- 
highway as compared with 215,000 
in the corresponding month a 
year ago. 

Trucks accounted for about 25 
percent of the October volume, 
Officials said, but made up only 20 
percent of tratfic last March just 
prior to the beginning of rationing. 


Oldsmobile Contributing 


Big Scrap Total 


LANSING.—Oldsmobile’s_ contri- 
bution during the past month to 
the scrap pile with which to stock 
the nation’s blast furnaces totaled 
more than eight million pounds of 
metal of all kinds. During the 
past 12 months the total of metals 
shipped by Oldsmobile to govern- 
ment receiving stations has reach- 
ed 85 million pounds. 


_Democracy is the American way of 
life; let’s keep it that way. 
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Dealer Want Ads 


A new service to Automotive News subscribers, reaching more 
than 12,000 automotive establishments from Maine to California, 
an estimated 50,000 readers. Low rates: TEN CENTS (10¢) PER 
WORD per insertion or 25¢ per word for 3 insertions. Cash in 
advance. Count initials and groups of numbers as one word. Ads 
may be signed with your name and address at regular rates, but 
where replies are sent to “Box No....., Care Automotive News, 


Detroit” these words are FREE, 


opened, day received. Address: 


and replies are forwarded, un- 


WANT AD DEPT., AUTOMOTIVE NEWS, DETROIT. 


HELP WANTED 


—— 
OFFICE MANAGER WANTED by Cali- 


fornia dealership, 27 years in business. 
Must know financing and _ insurance. 


Salary $275 start. Write Box 314, c/o} 


Automotive News, Detroit. 


SERVICE MANAGER—Studebaker 
tributor in midwestern city, (Missouri) 
needs man who can manage shop em- 
ploying about twenty men. Must be 
able to sell service and diagnose trouble. 
Salary $225 per month. Box 306, c/o 
Automotive News, Detroit. 


INDIANAPOLIS DEALER wants sober, 
industrious, 3A _ classification service 
manager. Good pay for the right party. 
Box 308, c/o Automotive News, Detroit. 


GENERAL MECHANIC needed by Illinois 
dealer. Low house rent, quiet surround- 
ings, attractive shop, regular hours, good 
salary, time and half for overtime, 
monthly bonus. Must know autos. Per- 
manent position. Write Box 309, c/o 
Automotive News, Detroit. 


MECHANICS NEEDED by dealer located 
in San Francisco. $55 per week guar- 
anteed with opportunity for additional 
overtime. Forty hour week. Excellent 
working conditions. Hudson mechanics 
preferred. Box 301, c/o Automotive 


News, Detroit. 


ILLINOIS DEALER HAS opening for 
service manager. Permanent if desired. 
Send credentials and ability. Write Box 
302, c/o Automotive News, Detroit. 


POSITION WANTED 


GENERAL MANAGER AVAILABLE for 
immediate connection. Seasoned man 
with extensive background of practical 
and diversified automobile dealer execu- 
tive experience. Performance records, 
references and detail information avail- 
able upon inquiry. Now located in Ohio. 
Box 296, c/o Automotive News, Detroit. 


GENERAL MANAGER FOR dealer called 
to colors or otherwise. Have made ex- 
cellent record as Office, Sales and Gen. 
Mer. Successfully piloted Chevrolet 
dealership through ‘‘depression’’ years 
1930 to '33. Only operator in this zone 
to come through 1932 without loss. Will 
show performance records and_ give 
references. Would prefer position offer- 
ing minimum salary and percent of net 
profit now, with chance to continue 
after war. If interested, write Box 311, 
c/o Automotive News, Detroit. 


WANT RESPONSIBILITY OF managing 
a fleet. Have years of experience in the 
maintenance, purchasing and cost study 
of fleet operation with one of country’s 
largest fleets. Married—draft exempt. 
Salary secondary to opportunity offered. 
Now located in Mass. Write Box 303, 
c/o Automotive News, Detroit. 


ST 
NEW CARS WANTED 
ee ee EEE 
PENNSYLVANIA DEALER in the market 
for any number of new Ford, Mercury 
or Lincoln cars, trucks and_ station 
wagons. Write Box 317, c/o Automotive 

News, Detroit. 
seer 


OKLAHOMA DEALER in the market for 
new cars. Send list of cars, giving the 
make, model and type of each. Indicate 
pool cars and _ prices. Bix 318, c/o 
Automotive News, Detroit. 

ell each 


OHIO DEALER WANTS new Willys sedans 
and Plymouth 2-doors. Describe cars, as 
to color, equipment, etc. State invoice 
price—also price you will take. Will 
buy good ’37 to '42 used trucks % to 
2-ton. Box 290, c/o Automotive News, 


Detroit. 

PENNSYLVANIA DEALER WANTS any 
General Motors or Chrysler line as well 
as 1942 demonstrators. Will pay reason- 
able bonus. State type of cars and prices. 
Box 292, c/o Automotive News, Detroit. 

ee 

OKLAHOMA DEALER IN market for any 
number of new Plymouth and Chrysler 
automobiles. Willing to pay premium for 
them. Send list of your cars, giving 
make, model and body type of each and 
indicating the pool cars with prices in 
first letter. Box 307, c/o Automotive 
News, Detroit. 

BALTIMORE DEALER IS in the market 
for new automobiles of any General 
Motors make. Write Box 313, c/o Auto- 
motive News, Detroit. 


NEW CARS FOR SALE 


CHICAGO DEALER OFFERS 14 new 
station wagons, 11 and 16 passenger, 
mounted on 1942 Dodge truck chassis. 
Will sell all or separate unit at bargain 
price. Box 293, c/o Automotive News, 


Detroit. 


DEALERSHIP WANTED 


DESIRE TO PURCHASE Chevrolet or 
Ford dealership in Southern or Western 
city. Territory must have a sales po- 
tential under normal conditions of 200 
cars or better. In replying, give 1939, 


1940 and 1941 car sales and present | 
parts service and accessor yvolumes. Will | 


pay cash. Write Box 316, care Automo- 
tive News, Detroit. 





dis- | 


ILLINOIS DEALER HAS 1941 Olds, 


USED CARS FOR SALE 


DOES YOUR USED CAR 
DEPT. need replenishment? 
We maintain a large stock 
of late model passenger cars, 
Trucks and Station Wagons 
—at wholesale prices! 


DEXTER MOTORS 
INC, 


1892 First Ave. Phone 
New York, N.Y. Sac. 2.4700 


Phone — Write — Personal in- 
spection invited. Quality 
Merchandise at fair prices. 


1941 BUICK (90), 7 pass. Limited Sedan, 
5,000 miles, heater, radio, white s/w 
tires and other extra equipment. Located 
in Pa. Box 294, c/o Automotive News, 
Detroit. 


1941 LINCOLN CUSTOM Sedan _ with 
heater, radio, overdrive and five white 
s/w tires. Brewster Green color. Actually 
driven less than 4,000 miles. Looks like 
new. No certificate required. Located in 
Pa. Write Box 304, c/o Automotive 
News, Detroit. 


68 
Conv. coupe for sale. Serial No. 68-7842, 
Cream color, new car appearance, Hy- 
draulic drive. If interested, write Box 
310, c/o Automotive News, Detroit. 


USED CARS WANTED 


STATION WAGON—must be in _ good 
shape. Not older than 1939. Box 297, 
c/o Automotive News, Detroit. 


Y. STATE DEALER WANTS late 
model Chevrolets, Plymouths, Dodges, 
Pontiacs immediately. Ready cash for 
good cars. No ‘‘bums,”’ ‘‘jerkers,’’ or 
*‘dogs’’ wanted. Name your price. Box 
305, c/o Automotive News, Detroit. 


N. 


TOW CAR WANTED by New York con- 
cern. Late model—able to handle heavy 
duty trucks. Please state full particulars 
as to condition, size and price f.o.b., 
N.Y.C. Box 319, c/o Automotive News, 
Detroit. 


COLORADO DEALER will buy good used 
wrecker with Dodge 1% ton chassis. 
Year model, 1938 to 1940 with body, 
crane and power take-off. Give full de- 
tails as to condition and equipment. 
Write Box 320, c/o Automotive News, 
Detroit. 


EQUIPMENT WANTED 


IOWA DEALER WANTS electric door 
operators for service department. Prefer 
Auto-Dor No. 1300 or any standard 
make, Box 315, c/o Automotive News, 
Detroit. 


PHILADELPHIA DEALER is _ interested 
in buying the following equipment: No. 
85 Van Norman automatic piston grind- 
er, Sumner wrist pin honing machine, 
10-ton hydraulic garage jacks, Hall valve 
seat insert machine, Freeport connecting 
rod boring machine, Van Norman No. 
303 brake drum lathe with grinder, 
crankcase line boring bar, Storm con- 
necting rod straightener. Please advise 
make, model, condition and price. Box 
321, c/o Automotive News, Detroit. 


COMPLETE SUNNEN BUSHING machine 
and tire spreader. Box 291, c/o Automo- 
tive News, Detroit. 


BUCKWHEAT-BLOWER for furnace. Ap- 
prox. grate area, 28 sq. ft. Also pressure 
control and thermostat control. Minne- 
apolis-Honeywell preferred. State condi- 
tion and price in first reply. Box 295, 
c/o Automotive News, Detroit. 


TIRE METER OR gauge to mount on wall 
or stand. Wanted by Pennsylvania 
dealer. Box 300, c/o Automotive News, 

Detroit. 


SIX MECHANIC MERCHANDISERS with 
built in work benches. In reply give 
name of mfg. and advise if all are of 
the same make and design. Wanted by 
Virginia dealer. Box 299, c/o Automo- 
tive News, Detroit. 


EQUIPMENT FOR SALE 


AIR COMPRESSOR IN good condition. 
Offered by Pennsylvania dealer. One 
H.P. Horizontal type, 210 or 220 volt, 
made by Lucas Pump & Tool Co., Day- 
ton. Price $75. Box 298, c/o Automotive 
News, Detroit. 


SERVICE PROMOTION 


SS 
SEND ONE DOLLAR for six service sales 


successful service 

Letters come ready 
for multigraphing locally. Send one 
dollar in cash today! Box 312, c/o} 
Automotive News, Detroit. 


letters prepared by 
promotion expert. 





Address all Box No. replies in care of Automotive News, 5229 Cass Ave., Detroit. | 


ODT Makes Plea: 


Delay Nonvital Repairs, 
Motorists Urged 


WASHINGTON. — Office of De- 
tense Transportation has offered 
truck and passenger car owners 
three suggestions for the mainte- 
nance of their vehicles. 

If followed, the ODT said, these 
suggestions will help ease the 
strain which is_ steadily being 
placed upon the dwindling supply 
of automotive mechanics and upon 
replacement parts available for re- 
pairs to civilian vehicles. The sug- 
gestions are: 

1. Put unessential repairs off un- 
til after the war. Make only those 
repairs which are necessary to the 
safe operation of your vehicle, as 
well as those which will prolong 
its mechanical life. 

2. Have essential repairs made 
as early as possible. Prompt repair 
to an ailing gear or bearing will 
help conserve parts and mechanic’s 
time later. 

3. Don’t waste gasoline and rub- 
ber driving around trying to find 
a repair shop that can make your 
repairs immediately. Make your 
inquiries by telephone. 

Neither the manpower nor the 
supplies can any longer be spared 
to repair bent fenders, replace 
radiator grilles or do other un- 
necessary repair work, the ODT 
said. At the same time, vehicle 
Owners were urged to practice 
“preventive maintenance” by hav- 
ing necessary mechanical repairs 
made as soon as possible. 

Particular care should be taken 
to keep the vehicle properly lubri- 
cated, the ODT said. A large pro- 


65% of Drivers 
Get Extra Gas 


+ * 
In Birmingham 

BIRMINGHAM, Ala.—The Jef- 
ferson County (Birmingham) War 
Price and Rationing Board an- 
nounces that to date 65,700 motor- 
ists have been issued A cards and 
of these 25,047 were granted sup- 
plementary B cards and 14,924 C 
cards. 

William Pitts, board official in 
charge of mileage rationing, said 
the board was about up with its 
work with only about 1,000 appli- 
cations for supplemental gasoline 
remaining for action. 

It seems that automobile dealers’ 
problem with the board have been 
largely smoothed out, the Automo- 
bile Dealers Assn. of Alabama han- 
dling the matter with sufficient 
gasoline being granted for used 
cars and for shop use. 

Work has fallen off considerably 
in dealer shops in the past 10 days. 
Rationing may be the cause of part 
of this, although a holiday lull is 
usually experienced at this time of 
the year. Business usually picks 
up after the first of the year and 
probably will this time. 


18 Tire Chain Firms 
Accused by FTC 

WASHINGTON.—Eighteen man- 
ufacturers of chain and chain 
products, including tire chains, and 
their trade association, Chain Insti- 
tute, Inc., Chicago, are charged in 
a complaint issued by the Federal 
Trade Commission with maintain- 
ing an unlawful combination to fix 
prices and eliminate competition in 
the manufacture and sale of their 
products. 

The complaint also is directed 
against the Washington firm of 
Shirley, Olcott & Nichols, govern- 
ment contract brokers, who alleg- 
edly acted as the agent for four 
of the respondent manufacturers 
in submitting collusive and identi- 
cal bids to government agencies 
buying tire chains. 


Cremins Is Appointed 
Pittsburgh Manager 


PITTSBURGH.—Appointment of 
E. J. Cremins as regional] manager 


for the Pittsburgh area, is an- 
nounced by K. B. Elliott, Stude- 
baker vice-president in charge of 
sales. 

Cremins succeeds G. E. Read, 
who recently was transferred to 
the position of regional manager of 
the Philadelphia territory. 


portion of major assembly break- 
downs are due to neglect of lubri- 
cation. Similar preventive mainte- 
nance practices—rotation of tires, 
periodic battery inspection, change 
of air cleaner bath, etc.—which can 
be handled by filling station at- 
tendants, should be cultivated, the 
ODT said. 


Proper maintenance of the coun- 
try’s motor transportation facili- 
ties is squarely up to the vehicle 
owners, the ODT asserted. 


Auto Mechanics 
46% Fewer in 
Chicago Area 


CHICAGO.—The number of me- 
chanics in the shops of automobile 
dealers in this area is down 46.5 
percent as compared with a year 
ago, according to a survey among 
190 dealers, who reported that they 
now have 1,134 mechanics as 
— 2,118 at the same time in 
941. 


Discussing the shrinkage and 
viewing it with alarm, Chicago 
Automobile Trade Assn., which 
conducted the survey, said that 
“this shortage is dangerous to the 
conduct of the war because cars 
and trucks must be kept running 
to keep our war economy function- 
ing at a high level, and this can- 
not be done unless there is an 
adequate number of repair men at 
work.” 

The reporting dealers in the ag- 
gregate are in need urgently of at 
least 570 mechanics, the survey 
showed. Of those mechanics lost, 
726 went into war industries, and 
621 were drafted or enlisted, or 
left for other reasons. 

_As an indication of service ac- 
tivity before and since gasoline 
rationing, the 190 dealers stated 
that they are handling repair jobs 
On 82,795 cars monthly. 


Neb. Legislators 


Face Intricate 


Taxation Puzzle 


LINCOLN, Neb.—Nebraska legis- 
lators face an intricate taxation 
puzzle at the session of the uni- 
cameral beginning Jan. 5. For 
years revenues for old age assist- 
ance, for relief, county expenses 
and other purposes have been 
pyramided on the automobile and 
truck owners. 

Recent surveys by the traffic 
department of the state engineer’s 
office show that tax revenues from 
automotive sources will be de- 
creased by approximately 65 per- 
cent in 1943. 

A bill levying a 5 percent tax 
on railway ticket sales has been 
outlined. Bills wiping out trade 
barriers between Nebraska and 
neighboring states are ready for 
introduction. A constitutional 
amendment to forbid gasoline taxes 
from highway construction, prob- 
ably will be submitted. 
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BBB Issues 
Warning On 


Anti-Freeze 


NEW YORK.—Complaints are 
being received by automotive serv- 
ice establishments throughout the 
country that some anti-freeze so 
lutions bought by their customers 
contain calcium chloride, which 
causes corrosion and_ ignition 
trouble, according to Edward L. 
Greene, general manager of the 
National Better Business Bureau. 

As a result of the shortage i 
ethyl alcohol, glycerine, ethylene 
glycol and other chemical com- 
pounds required by the Army and 
Navy and for war production, it 
was stated, some anti-freeze com 
pounds put on the market contain 
as much as 35 percent of brine, to 
which is added certain soluble 
chromates as so-called inhibitors 
to prevent corrosion. 

However, according to Greene 
and Lyman J. Briggs, director of 
the National Bureau of Standards, 
who was also quoted in the busi- 
ness bureau statement, the inhibi- 
tors do not prevent corrosion 
low temperatures. Briggs suggested 
that persons buying anti-free 
should test it by weighing a gallon. 
If it weighs as much as 11 pounds, 
it’s a sure bet it contains calciun 
chloride, he said. 


Buses on Alcan 


VANCOUVER, B. C.—Bus service ha 
now been started over the Alcan High- 
way. Two Greyhound buses recently 
arrived at Dawson Creek, C., and 
have been started on regular passengeé 
service over the Alaska highway be- 
py te Dawson Creek and Fairbanks, 

2. 


Advertising News... 


No Ad Cut 


Office of War Information said 
last week that there was “no idea 
in the government” of directing 
newspapers to curtail advertising 
because of the newsprint shortage. 


Gardner Cowles jr., assistant 
director of OWI, in charge of do- 
mestic operations, said that OWI’s 
position was that WPB should cut 
newsprint to the extent necessary 
and let the individual papers de- 
cide how to use it. 


L &T Passes 

Lord & Thomas, one of the 
world’s oldest and largest agencies, 
discontinued business under that 
name Dec. 31, Albert D. Lasker, 
principal owner and president, an- 
nounced last week. Lasker is retir- 
ing, but his former associates, 
Emerson Foote, Fairfax M. Cone 
and Don Belding, will operate an 
agency under the name of Foote, 


Cone and Belding in same quarters 
occupied by Lord & Thomas and 
retaining same personnel. 

Lasker joined Lord & Thomas in 
1898 at $10 a week and owned it 
12 years later. The agency had 
been in business 70 years and 
claims to have placed an average 
of $30,000,000 worth of advertising 
yearly for the past six years. 


Ask 10% Cut 


A flat 10 percent reduction in 
the amount of print paper to be 
used by each magazine publisher, 
in 1943, as compared with 1942, has 
been recommended to the War 
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Industry Advisory committee. The 
committee made no recommenda- 
tion as to how the individual pub- 
lisher might effect the reduction if 
the consumption of print paper is 
curtailed. 

—Perte WEMHOFF 
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